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Digital Marketing Experts Joshua T.

Osborne and Sean Kochel Introduce

Platform That Consolidates Multiple

Business Tools for Enhanced Efficiency

COLORADO SPRINGS , CO, UNITED

STATES, June 19, 2025

/EINPresswire.com/ -- GONZY, a

comprehensive B2B sales and client

management platform, has officially

launched to address the growing need

for streamlined business operations

among digital marketers and

freelancers. Founded by digital marketing industry veterans Joshua T. Osborne and Sean Kochel,

the platform consolidates multiple business tools into a single solution, reducing operational

complexity and costs for agencies and independent professionals.

These programs have

helped thousands of

entrepreneurs build

successful digital marketing

agencies, revealing

consistent challenges

around tool management

and operational efficiency.”

Joshua Osborne

Platform Addresses Industry Workflow Challenges

GONZY addresses operational inefficiencies in the digital

marketing industry where agencies traditionally require

separate tools for customer relationship management,

project tracking, team communication, billing, lead

generation, and client communication. This multi-platform

approach creates operational complexity and increases

software costs for businesses.

"GONZY will help digital marketing professionals find B2B

leads in any category across any country in the world. All

leads can be immediately moved into their pipeline with the click of a button," according to the

platform specifications. The system requires only location and keyword inputs to generate

qualified business prospects.

Comprehensive Feature Integration

The platform, priced at $297 per month, consolidates functionality typically requiring separate
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subscriptions to multiple software

platforms. Core capabilities include:

Lead Generation and Prospecting

Systems

Automated B2B lead discovery across

international markets

Single-click pipeline integration for new

prospects

Location and keyword-based lead

targeting capabilities

Sales Pipeline Management Tools

Visual drag-and-drop pipeline

management interface

Automated prospect tracking and

follow-up systems

Advanced sales analytics and

performance reporting

Client Management and

Communication Features

Integrated billing processing through

Stripe

Team collaboration and

communication tools

Client dashboard and project tracking

systems

Educational Resources and Support

Services

Weekly live Q&A sessions conducted by successful agency owners

Proven prospect outreach templates and communication frameworks

Access to Joshua Osborne's proprietary sales methodology that has contributed to the

development of numerous six and seven-figure earners in the digital marketing sector.

Leadership and Development Background

Joshua T. Osborne brings extensive digital marketing experience to the platform's development.

Osborne currently operates a portfolio of over 100 websites that generate consistent revenue



and has developed multiple successful digital marketing training programs. His experience spans

search engine optimization, pay-per-click advertising, and digital business development.

"The platform emerged from extensive experience training digital marketers through various

educational programs," said Osborne. "These programs have helped thousands of

entrepreneurs build successful digital marketing agencies, revealing consistent challenges

around tool management and operational efficiency."

Sean Kochel operates as a seven-figure agency owner specializing in lead generation through

Facebook and Google advertising platforms. Kochel has managed millions of dollars in

advertising spend for clients across multiple industries and brings expertise in conversion

optimization and digital advertising strategy to the platform's development.

"The market research showed consistent pain points around operational efficiency and tool

consolidation," said Kochel. "GONZY addresses these challenges by providing comprehensive

functionality within a single platform."

Market Applications and Target Users

The platform addresses the needs of digital marketing agencies, freelance professionals, and

small business service providers seeking operational efficiency improvements. Current market

research indicates that small businesses typically spend between $10,000 and $50,000 annually

on marketing tools, with many requiring multiple software subscriptions for comprehensive

business management.

GONZY's consolidated approach provides cost savings compared to purchasing separate tools

for customer relationship management, project management, team communication, and lead

generation functions. The platform's pricing model offers operational cost reductions for

businesses currently managing multiple software subscriptions.

The platform includes comprehensive onboarding support, with training modules covering

business development processes from initial prospecting through client onboarding and project

management.

Platform Availability and Implementation

GONZY is available through the company's website at https://gonzy.com. The platform operates

on a monthly subscription model priced at $297 per month with no additional upgrade fees or

tiered pricing structures. New users receive access to the complete feature set, educational

resources, and ongoing support community.

The platform provides immediate access to all functionality upon subscription, including lead

generation tools, pipeline management systems, billing integration, and educational resources.

Implementation support includes access to training materials and community resources for new

users.

https://gonzy.com


Company Information

GONZY operates as a business management platform development company focused on

operational efficiency solutions for digital marketing professionals. The company was founded

by Joshua T. Osborne and Sean Kochel, who combine extensive experience in digital marketing,

business development, and software platform creation.

The founders have previously developed multiple training programs in the digital marketing

education sector and operate successful digital marketing agencies. Their combined experience

spans search engine optimization, paid advertising management, lead generation systems, and

business development methodologies.

GONZY represents the company's entry into software platform development, applying industry

experience to address operational challenges identified through their work with digital

marketing professionals and agencies.
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