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MeetRecord named Momentum Leader in

G2 Spring 2025 Reports, earning 11

badges across Conversation Intelligence,

Revenue Intelligence & Sales

Performance.

SAN FRANCISCO, CA, UNITED STATES,

March 27, 2025 /EINPresswire.com/ --

MeetRecord, a leading modern

revenue forecasting and intelligence

platform, has been recognized as a

Momentum Leader across three key

categories—Conversation Intelligence,

Revenue Intelligence, and Sales

Performance Management iin G2’s

Spring 2025 Reports. In total,

MeetRecord earned 11 G2 badges this

season, including High Performer, Best

ROI Estimated, and Easiest Admin.

"At MeetRecord, we’ve always focused

on helping our customers build

stronger, more predictable revenue

pipelines. These badges reflect the

outcomes our customers are achieving

every day," said Paras Jain, Chief

Customer Officer at MeetRecord.

"We’re proud to be recognized by G2 for the impact we’re making in how modern revenue teams

forecast, coach, and close deals."

G2 badges are based on authentic customer reviews and market presence, making them one of

the most trusted signals of product excellence in the software industry. Earning Momentum

Leader and High Performer badges across multiple categories is not just a win—it’s proof that

MeetRecord consistently delivers value where it matters most: helping teams drive revenue with

confidence, clarity, and speed.

http://www.einpresswire.com
https://www.meetrecord.com/
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This recognition comes at a time when revenue leaders are

under pressure to move faster and operate with greater

precision. Legacy forecasting systems built on outdated

and incomplete CRM data are falling short in a market that

demands real-time responsiveness and data-driven

decisions.

MeetRecord’s forecasting engine Adaptive RevEngineTM

offers a new standard in revenue predictability. It captures

over 240 real-time signals from conversations, buyer

intent, CRM activity, and competitive shifts, creating a

dynamic “deal pulse” that adapts as the deal progresses. This approach enables teams to identify

risks early, prioritize high-impact opportunities, and make fast, informed decisions.

By eliminating delays caused by static CRM inputs and manual updates, Adaptive RevEngine

empowers sales managers and RevOps leaders with live pipeline visibility, turning lagging

indicators into actionable foresight.

"Succeeding in today's volatile market isn’t merely about looking at last quarter’s numbers; it's

about acting on what’s unfolding right now," said Snehal Nimje, CEO of MeetRecord. "This

recognition from G2 is a reflection of our team’s commitment to redefining revenue intelligence

for the modern era."

MeetRecord is an enterprise-grade revenue intelligence platform that helps enterprises and

growing organizations maximize the value of their sales conversations by transforming them into

real-time, actionable insights. MeetRecord supports revenue teams with more accurate

forecasting, improved pipeline visibility, and faster deal progression by transforming them into

real-time, actionable insights.

MeetRecord’s client base includes high-growth companies like Replicate, Budibase, Hakkoda,

AppSumo, Spring, Intergiro, and Gym Launch, among others.

Learn more at www.meetrecord.com.
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